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Side One 

Wills: We're here in the sixth of a series of interviews 

with D. W. (David William) Brooks in his office at Gold Kist. 

Today is August 18, 1987. We have talked about every number 

of things I think we can possibly talk about. I think we can 

just fill in a few gaps and whatnot. First of all, if you 

don't mind, just tell us a little bit about your recent trip 

to Alaska. I know you'll want to talk about that. 

Brooks: Yes. Well, I've had an unusual experience with 

Alaska. I first went to Alaska forty-one years ago in 1946. 

Just as soon as the war was over so that I could get to 

Alaska, I went and carried my wife and two children . Well, it 

was a frontier country at that time. I mean, not many people 

lived in Alaska. I remember, for example, I went to 

Anchorage; I think it's by far the biggest city in Alaska now, 

and was the biggest city then. But they had a relatively 

small number of stores and then a small hotel. I could walk 

from the hotel down to the river or creek about two hundred 

yards and catch all the salmon I wanted, and bring them right 

back to the hotel and have them cooked. Well, it was really 

not much of a city at that time. 

So down at the creek there they had a place where they 

would clean the fish . They would clean the salmon, and while 

I was there a man and his wife, who had been working in the 



plant cleaning salmon, carne out. They had, of course, salmon 

all over them, and unfortunately at that time bears were all 

over Anchorage. And so a bear attacked the man while I was 

there and struck him and knocked his scalp off, all the way 

off. Nobody thought he would survive, but they put his scalp 

back on, sewed it back on. When I left there they said he was 

doing fine, and they thought he was going to survive. Well, 

that shows you some of the frontier you had back then. 

Well now, of course, Anchorage is a large city with many 

thousands of people. Consequently, the frontier has moved out 

from Anchorage. Now what we do is to fly to Anchorage and 

then fly to the interior, generally on small planes. That is 

what we did this time. We flew to Iliamna, which is over on 

the Iliamna Lake; it is one of the two or three largest fresh 

water lakes in the world. Now, very few people realize the 

size of Alaska, but they used to--when they were talking about 

bringing Alaska in as the fiftieth state, Texas was fussing 

because they had been the largest state, and some of the 

people in Alaska said if they did not quit talking they would 

split into four parts, and Texas would be the fifth largest 

state. [Laughter) 

So they were putting Texas in their place, you know. 

But, as you well know, Texans have always had the reputation 

for talking about how big they were. I remember one time I 

was in a group of people out in Texas. Some Oklahoma people 

were there. Somebody, when the Texans were bragging about how 

big they were and so forth, somebody said, "Well, what about 
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Oklahoma?" And one of these Texas fellows said, "Well, that's 

just an outlying province of Texas. " And one of these 

Oklahoma fellows said, "Nobody can out lie Texans ." So 

consequently, you have that problem. But Alaska is that big. 

Now, we had a great fishing trip this time. The weather 

as a whole was good. The first day was drizzly and cold . It 

was rather bad, but the rest of the weather was good . Now, we 

flew over to Kodiak Island, and that is great fishing area. 

They have lots of fish over there, Arctic Char. And every 

other year, it is peculiar, you have Pink Salmon, that only 

come in every other year, alternate years, and fill up the 

rivers . But this year was the a lternate year when the Pinks 

did not come in, and we had Arctic Char. 

Now, coming back from there we always sight-see. We go 

to lots of glaciers, and if we have people in our group who 

have never been on a glacier, we wil l land and then let them 

walk on a glacier. There are lots of things to see around a 

glacier, because very few people realize, but that part of the 

world at one time was like Florida now. I have been up there 

many times in the forty - one years when the gold miners were 

mining and found tusks of animals that were only living in 

that kind of climate . So very few people realize that 

thousands of years ago Alaska was a country just like Florida 

today, and you find p l enty of signs of that. So that is a 

great experience because very few people realize that we have 
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had these tremendous changes in climate through all. in 

thousands of years of history. 

Now we caught lots of fish. You could catch one nearly 

every cast, and then we came back and stopped at the glaciers. 

There is one mountain where the top blew off, and there is a 

big lake up there. So we flew down and landed in the lake, so 

that we could then look at all the scenery there, which was 

unusual. But the fishing, then we went to many places to 

fish. One of the places we went, for example, was called 

Volcano Creek, and it is where they have had volcanoes that go 

on there, and there are lots of volcanoes, active volcanoes, 

still going in Alaska now. You see smoke coming out, but 

this is a creek where they had a big volcano. 

Well, unfortunately or fortunately, we got into bear 

trouble. I was walking up on the bank above the river bed and 

Norman (Ernest] Borlaug, who was with me, and who was given 

the Nobel Prize for the green revolution, was down below 

fishing. And he saw what was happening, that a bear was right 

under me walking. and we both walking in the same 

direction, and we were fixing to meet. He got to hollering 

that there was a bear right below me, and to stop, and let the 

bear get on by me, which I did. But then a short time after 

that a very large Kodiak bear, and they are the largest bears 

in the world, came, and we were all fishing in the river, and 

you get out of one of them's way because they come right in 

the river with you. So we ran out of the river, and this bear 
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came in and then he stood up in the river, ten or twelve feet 

high, and looked all around looking for salmon, and did that 

four or five times. 

Finally he got down, went on down the river, and when he 

did we went back to where we were catching lots of fish, and 

there was not a fish left. He had scared all the fish out of 

there when he stood up ten or twelve feet high looking for the 

fish. They all disappeared; they left. So he ruined our 

fishing there, but we had to move down the river to find some 

more fish. So you run into a good deal of that in Alaska yet. 

They advertise that it is the last frontier, which it is. 

Now, I have fished all over the world. Fishing is a 

hobby of mine and I have tried it everywhere, even down in 

Lake Titicaca down in South America. [Phone rings) Excuse 

me. [Pause) So I have fished off of Mexico. I have fished 

all over the world, but the greatest place left in the world 

today for fishing is Alaska. And the greatest scenic place--r 

have been all over the world many times, and nothing is as 

scenic as is [sic] a lot of Alaska. For example, lots of 

people go to switzerland to see the scenery there with the 

glaciers and so forth. Well, Alaska is like ten Switzerlands . 

Of course, it is not nearly as public as Switzerland, but like 

everything else, civilization is gradually moving in, and, of 

course, it will finally take over like it has several parts of 

the world. But it is still the frontier country, and so it is 

a great experience to go there. 
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We caught lots of salmon, different kinds of salmon . Th e 

Red Salmon, or Salkezes, are the largest number. You could 

literally. There are millions of those, filling in the 

rivers and the lakes, and al l you have to do is - -fly fishing- 

is put the fly in and let it sink to the bottom, and if the 

salmon does not pick it up, you just jerk and you hang one 

anyway. So you do not miss out, you just catch one by 

jerking. 

Now, once before I think I mentioned John Denver , who is 

the great singer and entertainer . John caught the biggest 

King Salmon. But this year we did not fish for King, but he 

caught the largest rainbow that we got. So he is still 

bragging, but we all caught lots of fish. It was a great 

trip. It is a wonderful place to go. I mean, even if you are 

not a fisherman, you ought to go and see Alaska now, while it 

is still the frontier country. It is the one part of the 

world that is the most scenic. As I have said, I have tried 

it all . I have been to practically every country in the world 

many times but nothing like Alaska. 

So really, you think about the history of Alaska, and the 

fact that the Russians owned it, and then when we bought it we 

were •. That was a big joke, that we paid seven million 

dollars for just an iceberg up there, which was just terrible . 

And yet , of course, it is worth billions of dollars today . So 

it is probably one of the greatest purchases that has ever 

been made in the history of the world. So you still see a 
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little remnants of Russian villages and everything up there in 

parts of Alaska. There is a little of that still left, and 

you just connect right across the (Bering ) Strait there, so 

that you are right against Russia. It is a great place. 

I have been all over Alaska. I have been up on Point 

Barrow . . not only Fairbanks, but on up to Point Barrow, 

where it is really the highest you can go, unless you are in 

ice. You are in solid ice from there up. And it was where 

Will [William Penn Adair) Rogers was killed, right out of 

there. Now, you realize that up there. I have spent some 

time up there. . . everything is frozen, so the only way that 

you get water, you take the ice and melt it. Now, the 

peculiar thing about the ice up there is that , although it is 

ocean, it has no salt in it. It is fresh water. But water is 

very scarce up there because you h ave to melt it to get water. 

But on the other hand, it is great from the viewpoint of 

refrigeration. And the Eskimos, who I have visited up there 

and have been up there several times, they, of course, have to 

survive, and they survive by killing walrus and then whales. 

They will come in there for maybe a week or ten days of open 

water, and the whales would come i n and they would kill the 

whales, which is a very dangerous thing. They take harpoons, 

and they will shoot these harpoons in the whale and bleed them 

to death eventually. On the harpoons they will have a rope 

with a bladder, maybe a walrus bladder, at the end of the rope 
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so that when this whale goes down and comes back up, the 

bladder will come up first. 

Then what happened is the Eskimos rowed these boats. 

They can't use a motor, a little motor. They tried that and 

that makes the whale sound again, go down. So they have to do 

it by paddle. They will see where he is coming up with the 

bladder, and they will paddle immediately in order to be on 

top of him when he comes up. Then they will hit him again. 

The danger, of course, is that the whale uses his tail very 

much, and, if that boat happens to be close to his tail, 

sometimes they will hit him and knock him maybe twenty-five or 

thirty yards . Whales killed a lot of Eskimos in years past. 

But anyway, all they have to do is dig a hole in the 

ground and they have got refrigeration. They do not have to 

build any refrigerators. They have got automatic 

refrigeration because the ground does not thaw but maybe six 

inches or twelve inches, and you have got ice from there on 

down. So it is interesting to get up there if you are going 

to go. It is interesting to go all the way up to be with the 

Eskimos and see how they live. They still live a rather tough 

life in many ways. They do not build igloos anymore; they 

build houses and use concrete blocks and things like that. 

But they also kill a lot of caribou, and caribou is a big 

source of meat up there. Now they always were trying to get 

me to eat whale, raw whale meat . Now, I tasted a little of 

it, but I did not like to eat raw whale meat, but to them it 
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is a delicacy. That is the finest thing they can do if they 

can kill a few whales and save the meat. It is just great. 

Now, you would think that the way they live, the Eskimos 

live, that they would all die from eating fat, blubber, see, 

but that cold climate probably takes care of lots of it. But 

they now found out the kind of meat you have in fish is 

entirely different, and fish does not hurt you. In fact, it 

helps you to eat fish. So that has been very good for the 

Eskimo. But the Eskimos have lived a very tough life in many 

ways, and if you think it is interesting I will go ahead and 

tell a little bit about the Eskimos. 

The Eskimos--and I have been up there for forty-one years 

as I said. so I went up there when it really was a frontier 

country, and went on up all the way up close to the Arctic, I 

mean, all the way in, well in the Arctic Circle, all the way 

as far as I could go except for ice from there on to the North 

Pole. I could not do that. I was not that kind of an 

explorer. But on one of my first trips up there into the 

Arctic Circle I met a bishop, an Anglican bishop, who had 

lived up there twenty-six years when I was there. He was 

telling me, of course, lots about the Eskimos. He said it was 

remarkable how brilliant they were. He said they would come 

to--he learned the Eskimo language, and he said they would 

come to hear his sermons in the Eskimo language maybe four or 

five Sundays. Then they would stay and hear it in English, 

and he said after that they learned enough English that they 
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did not come back to the Eskimo services at all. They came 

only to the English services because, he said, they could 

absorb the language that fast. He said it was unbelievable to 

him. 

He also said that he had great--! asked him what problems 

he had with reference to religion. He said they really had no 

religion when he went in there into the Arctic Circle, so you 

did not have to kill off any religion. But he said , " Very few 

people realize, but the Eskimos have been cut off from 

civilization for two thousand years . They had had no contact 

with the outside world. So they did not know what had been 

happening for two thousand years .'' So he said he, of course, 

was trying to bring them up to date. But, he said they had 

great problems of survival in that terribly cold climate. He 

said, for example, in order to survive that the problem he had 

as a minister was that the Eskimos, when they had a girl baby, 

they just put her outside of the igloo and let her freeze . 

Consequently, he said, that infanticide, he was trying to stop 

that, saying that that was awful and could not be permitted. 

He said that brought on great problems because maybe an Eskimo 

was forty years old before he even was able to get a bride and 

maybe the bride was sixteen or eighteen years old. He said 

then later, when he was maybe fifteen or twenty years older, 

see, sixty, he was getting old up there and was having a hard 

time providing for his wife and maybe children by then. 
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So he said a common practice was that the wife then would 

get in with a young Eskimo, and they would just knock the old 

man off, kill him. That was common practice all in that area. 

So he said over on the Canadian side, in the Yukon, Canada 

decided they were going to put a stop to this, to Eskimos 

killing each other for the wives, and they put the word out 

that the Canadian Mounted Police was going to come in if any 

more Eskimos killed their wife, killed another one for his 

wife. And he said it was not long after that one killed him 

(an old eskimo). They carne in and chased him two or three 

months before they ever caught him. But they finally caught 

him, and he said they sent him down to the prison down in 

Canada. 

He [the bishop) said in a little while the prison 

authorities got in touch with him and asked him to come down 

to the prison, that the fellow, this Eskimo, was cracking up 

mentally. He said he went down there and he told them, said, 

"You cannot [keep him] in the prison," he said, "You cannot 

treat an Eskimo like anybody else because he is not 

accustomed." For example, in the winter time it is dark 

twenty-four hours a day. In the summer time it is light 

twenty-four hours a day. So there is no such thing as night 

and day for an Eskimo. He has no ordered life . He eats when 

he gets hungry, and he sleeps when he gets sleepy. He said 

consequently he might not eat anything for two or three days. 

Then he would eat so much he could not hardly get up. 
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So he [the bishop] said to the people, the prison people, 

that an Eskimo could not stand an ordered life. He could not 

go to bed at a certain time, get up at a certain time, eat at 

a certain time. He had never been accustomed to that and that 

was killing him, and they would have to recognize that and 

just put his food out to where he could get it, and let him 

eat when he wanted to eat, and let him sleep when he wanted to 

sleep, and maybe that would help. Well, he said they agreed 

to do that, but in two or three months they sent him and told 

him the fellow was still in bad shape, "Come and get him." 

So, he said, "I carried him back to the Arctic Circle, back up 

in where we had ice and everything." He said the experience 

he [the Eskimo] had down there was so traumatic that he died 

in about ninety days. He said he could not survive. 

Then he [the bishop) told me about taking some 

youngsters, who were very bright youngsters, and he thought he 

would send them down into Canada to have them educated. But 

he said, "I sent them down there and they never did get in 

school." He said they had never been accustomed to any of the 

white man's disease. They had been up there away from all 

diseases, and he said they got down there and they had measles 

and mumps and whooping cough and everything. Consequently, he 

said they were terrible, and he realized that they were not 

going to make it. He said, "I went down and got all of them 

and brought them back, and every one of them died within 
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ninety days." So he said, "I realized that it was not that 

simple." 

Now, that has been many years ago, see. It has been 

forty-one years ago, what I am telling you about. Now, since 

that time the white man has moved in there, the Arctic Circle 

up there, and whole villages of Eskimos have been wiped out. 

For example, measles, they have been bringing measles, and the 

whole village was gone because they had built up no resistance 

to disease. So there has been a great turmoil in that area 

since I first went in there forty-one years ago. Yet the 

Eskimos are very bright people. One of the fellows who had 

lived with them said to me, "If you do not think they are 

smart, just trade with them a few times." He said, "They will 

trade you out of everything you have." So consequently, they 

are bright people, but it has been hard for them to adjust 

because they were isolated for two thousand years, and had no 

contact with the outside world, built up no resistance to 

disease, and had many problems. But this Bishop said that he 

had made great progress, and he, of course, was greatly 

dedicated to the. . to the Eskimos up there. So it is a 

history that is part of this country now, that maybe we ought 

to know a little more about the Eskimos' life and the kind of 

person he is, because they have suffered from some of the 

diseases of white men. 

I know some of the missionaries that I visited up there 

were very much upset because I said the white man was bringing 
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liquor in there, he was bringing cigarettes in there, and they 

were bringing everything the Eskimos ought not to have, that 

we were not very good caretakers of the Eskimos and the Eskimo 

life. So it is a fascinating part of this country, and one 

that we probably need to know more about--the average person 

in this country needs to know more about. So I recommend that 

you go to Alaska. 

Wills: Well, you have been all over the world, as you 

have said, and I went through some of your records of trips. 

You really have--you go from place to place to place to place, 

and what I wanted to talk about a little bit is the process 

that you go through on one of these trips. Do you set up much 

ahead of time on where you are going to go, how you are going 

to be able to meet with--and I am sure you do. If you could 

describe, let's say one year's business trip if you are going 

to the Far East. 

Brooks: Yeah. Well, what I do before I go is I set my 

trips up . Now, I have never been on a tour. You know, most 

people here go on tours. Well, I started going overseas when 

I was real young. My oldest brother lived in England and I 

visited him, and then I went all over Europe with him when I 

was a real young person. So I got accustomed to travel, and 

I figured that I did not need somebody to guide me. Then I 

began to put offices in around the world. I started in 

England because I knew England well, and I went to Liverpool 

and put in an office at Liverpool, where you exported your 
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cotton you put in there. So gradually I opened the world for 

our products. I worked Europe first and went all over Europe. 

Well, what I would do in the early days is I would get records 

of the hotels, which you can get from all sorts of books, in 

the different countries. I would work out a schedule of where 

I was going and how long I was going to stay in a town or 

city. 

So I set up my agenda in that way, and I would make 

contacts. I had access to a list of people. For example, if 

I wanted an agent for cotton, I would take Liverpool, and I 

would find names, and I would write them ahead of time to say 

that "I am going to be in Liverpool at such and such a time 

and I would like to visit with them while I am there. " Well, 

after I interviewed a good many of these agents, I would then 

decide which one I wanted, who I thought was best for me, and 

I would appoint him as my agent. I would do that in France. 

For example, Le Harve was the import area for France. So I 

got me an agent in Le Harve. I did that all over-

Switzerland, all over. I went all over Italy. Fortunately I 

had a tie-in in Italy with a person who had gone over there 

many years ago and had developed into a great agent for 

cotton. He was a great salesman for cotton. In addition to 

that, he had gotten the Coca- Cola franchise and had made lots 

of money with that. He had become quite wealthy, and because 

of that he had entree to all the rich people of Italy, and the 
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rich people who owned the cotton mills of Italy. So 

consequently, I tied into him, got him to be my agent. 

I am saying this to illustrate how you gradually do these 

things and you get your agents. Then they represent you, see, 

and do everything they can to help you. Now, we tried it one 

time of putting into Brussels many years later a sales office 

there, I mean, to feed everything through Brussels. But we 

found that was not as good as direct--we would do a whole lot 

better. So we abandoned that office. We closed it. We 

decided that direct selling was a whole lot better, rather 

than trying to go through a sales office in Europe, for 

example. 

Now, in Asia, of course, you have an entirely different 

world. You are in another world, and so I began to study Asia 

as to what we could do there. I felt, of course, Japan was 

the key place in there. So I began to work on Japan, and I 

had names of people, and I got an agent that I thought was 

real good. I went to Japan and interviewed all these people, 

and I found an agent that I thought was very good. So I 

appointed him as agent in Japan. Now, what happened, and I 

think maybe some of us involved deserve some credit, we 

decided that Japan, everything we could see was they were 

building towards war. They were buying all the steel scrap 

out of this country and everything. See, I had my agent 

there, who was a brilliant Japanese, but he had graduated from 

the University of California. So he knew all, both sides. 
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Well, all the information we could get indicated that Japan 

was headed for war . 

Consequently, I decided we would quit, and we would not 

ship any more cotton into Japan. And just before the war, 

this was two or three years before the war, we stopped because 

it looked to us like ... and then, of course, cotton could be 

used in the war effort in Japan. So we walked out of Japan 

because we felt like that somewhere they were going to attack, 

and no specific information, but general information that 

indicated that. Of course, finally at Pearl Harbor, they did 

attack. So consequently that was one thing we did right. I 

mean, we felt like that we did not need to do anything that 

would make it possible for them to attack and succeed. 

End of Side One 

Side Two 

Wills: Do you remember what year it was that you first 

had an office or first went into Japan, or about when it was? 

Brooks: Well, it was in the--see the war started in 

thirty ... some odd years as I recall . . .. 

Wills: 193 0. . 

Brooks: Well, it was three or four years before that .. 

. sometime before that and ... that we were in there, several 

years before that. 
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Wills: So you were really taking quite a risk, because 

if there had not been a war you would have been taking 

yourself right out of the market. 

Brooks: Yeah. right out of there; that is right. 

But we felt like that we had to do it, and it was a risk that 

we had to take. Now, the Japanese, 

capable , and they are smart traders . 

as you know, are very 

They were big markets 

for us, and so we felt that there was one place that we needed 

to go. Now, we went on, I mean, I went on to Hong Kong, for 

example. There was a good deal of textile market in Hong 

Kong, lots of mills, and I went there and spent maybe a week 

or ten days getting my agent. I got one agent that I thought 

would be good, but he was also an agent for another cotton 

firm, and so that cotton firm objected to him taking our 

account. So I had to then get me another agent, but I finally 

got one that suited me. I stayed there long enough to work 

out and get me an agent, and he worked out real good . He was 

a good agent and very smart . So, that fixed me up. 

Then I went on to India, and, of course, India is a big 

country and, at times, was importing lots of cotton for their 

cotton mills. In India you have a peculiar situation: you are 

either rich or poor. There is no middle ground there . You 

are either extremely rich or poor . Well , of course, you had 

to deal with the rich crowd because they are the ones that 

owned all the mills. So I finally got me an agent, who with 

his brothers owned some mills, but he also was willing to act 
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with me as my agent. Now, I had some peculiar situations with 

him, you can realize, because he was very rich and had a 

beautiful home. And now, in India, see, lots of the people 

will not eat any meat of any kind. They are strictly 

vegetarians . Well, his wife was strictly vegetarian, but he 

would eat--not beef, because beef was very sacred in India, 

and you could not eat beef because they were very sacred. But 

they would eat chicken or some other type of meat. 

Well, he would invite us to his home, my wife and I, 

maybe sometimes even my children would go, but said my wife 

and myself, and he had two parts of his house. The servants, 

for example, who were vegetarian, would not come over on the 

other side of the house. The house was really cut in half. 

And his wife was vegetarian. She would eat over on that side, 

and then he would eat over on the other side, where some of 

the servants, who were willing to eat some kind of meat, but 

not beef, or anything of that kind--well, and very hot foods, 

I mean, his wife particularly, just terrible. I mean, from my 

viewpoint the stuff she ate was awful. 

But anyway, he would visit me over here, and I would have 

a lots of my agents--they would come and visit me here as well 

as me visiting them over there. Well, I had a problem, a food 

problem. For example, his wife, I remember, came to visit us 

once for nearly a week, he and his wife. Well, she had not 

eaten anything hardly because she could not eat this food we 

had over here, even the vegetables, because it was not hot 
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enough. Well, finally I carried them over to the Plantation 

House over towards Athens, and I found some of this pepper 

sauce that was so hot that it would burn your tongue off, and 

put some of that on her food, and she got to eating it, first 

time. She was about to starve to death. So I bought a dozen 

bottles of that stuff and turned it over to her to carry with 

her while she was here in this country, see. But you run into 

lots of peculiarities, you know, in going around the world to 

all these different cultures, and you have to understand that 

if you are going to do business in there. You have to 

understand their culture because otherwise you will insult 

them or do something bad, and it creates a problem that you 

have to deal with. So consequently, I worked it out, and he 

was a very wealthy person, and he represented me and did a 

fine job for us. 

So, what I am saying is, now, I would try to schedule 

myself as best I could with the hotels, but I could not stay 

on an absolute schedule because, you realize, I was getting an 

agent in India or I was getting an agent in Hong Kong or 

Japan. Sometimes it took me longer to find the agent I wanted 

than I had anticipated. But what I would do then was cable 

ahead to the hotel, saying that I was delayed and please hold 

my reservations, and that way I did all right. I had very 

little trouble. I remember, one time, I had a problem in 

Indonesia. I had reservations, but I was delayed, and the 

vice-president of the United States came in with all his 
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delegation and took my room that I was supposed to have. so 

I had to take a back room. It was terrible, but at least it 

was someplace to sleep. Well, I told the vice-president later 

I was not going to vote for him because he took my room. 

Anyway, you run into a few complications like that, but 

really, I started going around the world every year . .. every 

other year, and so I established a tie- in with the hotels. So 

consequently, they would work with me on my reservations, and 

so I would go all the way around the world, and it worked out 

real good. It took a long time. I didn't do all this in one 

year . It took years for me to build the world organization. 

Now, a few years ago, for example, we were operating in 

ninety-two countries of the world. Well, it took years to 

build all that up. Now, we have got real problems. As you 

know, the countries of the world, they are subsidizing their 

exports, and they are putting us out of a lot of the market. 

So we are not doing now near the volume that we did several 

years ago. It is giving us lots of trouble. We are beginning 

to get a little help from the government to make it possible 

for us to compete again, but it has been a disaster from that 

viewpoint. For example, a few years ago, Gold Kist was the 

forty-eighth largest exporter out of this country, and all we 

exported was farm commodities. So we were really, I guess, 

the largest, or certainly one of the largest exporters with 

farm commodities out of this country. But that has been very 
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difficult to sustain in recent years because other countries. 

We have lost lots of our markets in Russia, for example. 

We lost the Russian market because of embargoes and things of 

that kind, and I think I probably mentioned before the 

terrible trouble we had with our chicken problem, that we had 

the largest sale in the history of the world. Now, we are 

beginning to make some more large sales of poultry. We 

recently sold to Egypt a very large sale of poultry, some 

sixty thousand tons of poultry, but with the help of the 

government. 

get in now." 

The government said, "That is the only way we can 

So hopefully we will gradually get our export 

market back again. But Gold Kist was the forerunner of lots 

of these. We were the first large company that put broilers, 

for example, in many of these countries of the world. We were 

the number one person in there, that went in there and 

developed it. And, for example, I went to Tokyo in Japan and 

opened that market and ran into many troubles, but it is not 

easy to open markets to new products, and poultry was a new 

product to sell in the world market. 

But anyway, gradually through the years, by working the 

world diligently, I gradually built these markets and built 

sales offices and these set-ups around, agents. And it worked 

out real good for us because if you could get in there the 

chances were good that you could get a better price than you 

could get over here . Now, that did two things: that gave you 
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more money for your product, and it also carried some of the 

surplus products out of this country and raised the price 

levels for farmers, who were always producing surpluses in 

this country. So if you could help eliminate the surpluses, 

you were not only doing better financially, but you were 

helping the whole industry, and we felt that that was 

important too, that we were an asset to the whole farming 

industry by becoming aggressive and very diligent exporters 

for farm commodities out of this country. 

So we worked at it diligently and made lots of progress. 

At times we almost had monopolies in some of these countries 

of some of our products. We had them labeled Gold Kist and 

Gold Kist. . . you could not sell anything else, I mean. For 

example, we had Greece one time just absolutely tied up, and 

nobody could sell any poultry into Greece unless they had the 

Gold Kist name on it. And we had about the same thing in 

Germany. We had Gold Kist just stacked in there until the 

Common Market put us out. So we did, I think, a creditable 

job of opening these markets of the world, which was not only 

helpful to our members, by getting a higher price, but it 

helped the industry, because we were moving surpluses out of 

this country into the world. 

Wills: How could you tell that it was time to move into 

a specific country? Was there a signal or something that let 

you know that this was an opportunity? 
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Brooks: Well, you will, of course, watch the economics 

of the country all the time, and if the economics were 

terrible, it was bad. You figure, "Well, that is not a good 

place to go." But if the economics opened up a little bit you 

said, "Well, we better take a run at this one. We think we 

can sell some products in it. " It is surprising, though, what 

you can do when you are selling. It is just unbelievable. 

For example, I went into Africa and sold stuff all in Africa. 

And one of the unusual experiences I had was . . . the biggest 

sale outside this country that I ever made on pecans was in 

South Africa. 

Now the pecans is [sic) the most expensive nut in the 

world. So you can only figure you can ever sell those in the 

richest areas, and so consequently I did not dream I could 

sell pecans in Africa, but I got a request for samples. So I 

moved them on into South Africa, and I got an order for ninety 

thousand pounds of meats, not the whole nut, but the meats, in 

one order . Well, when I checked into it, what happened was 

that somebody years ago had gone down and planted just a few 

pecan trees in South Africa. See, we have had a monopoly of 

pecans in this country, but somebody had gone down there and 

planted a few trees. So there were just enough to where 

people knew what a pecan was, and this merchant over there 

decided if he could get some pecans he could sell them, see, 

because everybody had had a taste maybe of pecans, not enough 

to eat much, but just ... they knew what it was . 
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So you never know really what you can sell 'til you try. 

It is just unbelievable that you just get in there and keep 

plugging and trying on what you can sell. So we tried to be 

good sellers of products and at times were very surprised at 

what we could sell in the way of farm products out of this 

country. It is a real selling game, and if you are a good 

salesman, it is remarkable what you can sell. So we worked at 

it diligently and were rather successful in getting the job 

done. 

Wills: One of the people you know very well, I imagine, 

is Robert (Schwartz) strauss, and I think you commented upon 

his trading abilities before. 

Brooks: Well, Robert is Jewish, you know, and the Jewish 

people are in many ways the smartest people in the world as 

far as finances are concerned. They have had to be in order 

to survive, and they have developed all the techniques. Well, 

Robert Strauss was in the Carter administration and he was 

made the--put in charge of trade negotiations. Well, I had 

had more experience on the trade board than anybody. I was 

the only person who went on the trade board way back in the 

beginning and had come on through Democratic and Republican 

administrations right straight through. I had been appointed 

by the various presidents continuously, and I was the only 

person on the board that had been appointed. I mean, nobody 

else survived. They got kicked off. But the fact that I was 
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adviser to the different presidents, both Democratic and 

Republican, I guess, kept me on the board all the time. 

Well, he was put on the board, smart and aggressive, but 

he ran into real roadblocks that he felt like would just kill 

him, and once or twice he threatened to quit and call off our 

trade negotiations. So I had to work him over real hard 

sometimes even in the board meetings, and he got an idea that 

I was real sharp, that I knew all about trade all over the 

world, and that he could depend upon me to help him, which I 

did in everything that I could. But the only reason was that 

I had had the years of experience; I was not any smarter than 

anybody else. I had had all these years of experience and 

nobody else had. So I knew how to move in these countries and 

how you dealt with them. Consequently he felt like that I was 

the one that saved him maybe in some ways, but I worked hard 

with him. He was a very brilliant--he was smart and did a 

good job. He did a good job, and we finally developed .. 

put over the Tokyo round of trade, which had been very complex 

and very difficult. But he was kind enough to give me credit 

for being very helpful to him in times of crisis, and I tried 

to be because I had been very fortunate in that I was the only 

one who had been through all those years of trade, and 

experience is a very important teacher. And so . ... 

Now, I think I described to you my trip to China with Bob 

Strauss. Did I go into that with you? 

Wills: I don't remember. Maybe .... 
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Brooks: Well, let me . . . I will repeat it then maybe, 

but anyway, I think I told you about building the fertilizer 

plant in India in order to stop hunger there . 

Wills: Right . 

Brooks: Well, one of the engineering firms that we used 

in India was owned by the Pullman Company. The Kellogg 

Company, they are owned by the Pullman Company , and I was in 

New York having dinner with the chairman of the Pullman 

Company . When we finished the job in India, that engineering 

part-- we had, of course, a number of engineering outfits--but 

this outfit went on into China. So I asked the chairman of 

the board at Pullman, "How are you getting along in China?" 

He said, "Oh, just wonderful. " Said, "We just agree on 

something, and you sit down and write it down on a piece of 

paper, and they sign it, and you sign it." And he said, "That 

is all there is to it. " 

He said, " You know, you understand they shot all the 

lawyers in China. " I said, " No, I didn't know it. " He said, 

"They shot them all. Just got rid of them. So you do not 

have any complications anymore in your business dealings. You 

just sit at a table and agree on something . You write it out 

and they sign it and you sign it. " Said, "That is all there 

is to it. No problems--have not got all these lawyers messing 

in it and. " So President (James Earl] Carter [Jr . ], 

when Deng [ Xiaoping] was over here, asked me to have lunch 

with him, because one of his great problems was food. Then he 
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asked me to go to China to help open the economic doors, and 

Bob Strauss was chairman of the trade board, and Bob was going 

and several of us were going. He said he would send us over 

in the President's jet if we would go, and so it was a real 

inducement. 

Well, on the way over to China I meant to tell Bob 

Strauss this story about Andy there, and then our friends 

moving into China, this engineering outfit, and the fact that 

all the lawyers had been shot in China, because Bob was a 

lawyer. I wanted to tell him that before he got to China, but 

I forgot to tell him that, and we got over there, and Deng 

felt like that since we were over trying to help him, we were 

put up in the guest house and given the red carpet treatment. 

He had a big party for us over at the Hall of Peoples [Great 

Hall of the People) . Well, he got up, toasting the new 

friendship with the United States, Deng did, saying, "This new 

friendship with the United States, it ought to develop into a 

great friendship," so forth, and so on . 

Well, by then Bob had had two or three drinks, I think, 

so he jumps up, toasting, and in his toast he said something 

about being a lawyer. Well, gosh, when he said that all these 

Chinese started holding their hands up screaming and hollering 

and said, "A lawyer, a lawyer!" Said, "If you have to have a 

lawyer, you are already in trouble." It was really funny, one 

of the funniest experiences I have ever had, and you realize 

there in the Hall of the People, and all the top people in 
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China were there, Deng was leading the thing, and all the top 

people were sitting there. So it was really funny. It was a 

very amusing incident. So you run into some of these amusing 

things while you are also doing that . 

While we were over there we had the problem of opening 

this door, and we had the problem of negotiating with the 

Chinese on textiles, for example. They wanted to ship 

textiles into this country, and we had a problem of how many 

we could absorb, see. We got into some rows, but some bad 

things happened along with the good . But Deng put in charge 

of negotiating team over there a woman, and she was just as 

tough as nails. You never have seen such a tough woman, 

demanding. saying, "All the doors are open . " and 

[being) very difficult. The head of our textile group was 

over there, too, and he was coming to see us just having a 

hemorrhage about what was going to happen to them. Well, 

anyway, the last round had lasted 'til about three o'clock in 

the morning. This old lady was just as tough as nails, and we 

were having a hard time. 

But, in the meantime, some American woman, who was a 

correspondent over there, came out with a story that Bob said 

what he was going to do to China, which was very bad. It was 

terrible. Somebody, I am sure, the Chinese, carried it to 

Deng, and Deng called Bob in reading it to him. Bob said, 

"Now, it is a lie." Said, "I didn't say any such thing as 

that." Said, "Now, I was trained politically under Lyndon 
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(Baines) Johnson . Lyndon Johnson never made a mistake like 

that and neither have I ." Said, " It i s stupid. " Said, "That 

blame woman, or whoever wrote this , was just crazy . She is 

stirring up trouble. " And, of course, that is what lots of 

the newspapers in t h e United States do. Deng did not 

understand that they (Americans] like controversy. I mean, 

t hat is the way they get along well is keep up the controversy 

and sell newspapers, but Deng did not understand that. 

She ( the reporter ) evidently was writing an article to 

stir up rac ket and fuss. So we had a little bubble on that 

one, but we got over it . I think Robert Strauss handled it 

well and we got through. But you get in these complications 

when you get into trading, and everything, that is always 

something difficult. But Bob was smart and did a creditable 

job, I thought, as trade negotiator. I went through several 

of them. He was just one of several that I went through while 

I was on the trade board. So I think he was one of the bright 

people we have in this country . 

Wills: Who are some of the others that you might have a 

specific recollection about? 

Brooks: On that trip? 

Wills: Well, with regard to the trade board. 

Brooks : Well , going back to the first. In the 

early days we had the governor . He was the governor of. 

trying to think ... of Delaware, or some, not Delaware, but, 

I mean, some . .. I forget which state, but anyway, he had 
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been quite a famous governor. He was chairman for a while and 

he was very smart . 

Now, we ran into some real troubles in negotiating. For 

example, [Charles Andre Joseph Marie) de Gaulle was the 

toughest person in the world. They could not do any good with 

him at all. He just sat and fought you all the way through. 

Finally , when President Johnson was in, I had been on the 

board for a long time and probably had more experience than 

the others, and I went to him and the vice-president, and I 

said to him, and that was in the Kennedy Round, and I said to 

him, " I know we have got a lots [sic) at stake because of the 

Kennedy name. It is terrible for this to fail, but, if we do 

not get de Gaulle to move a little bit, I think we ought to 

lose it, just lose this one . Bad as it is, lose it." I said, 

"De Gaulle is smart enough to know that the Kennedy name tied 

to this thing means that we almost have to do it, because to 

say the Kennedy Round, after President (John Fitzgerald] 

Kennedy had been assassinated, to lose it in a world situation 

was a horrible thing." I said, "He is using that on us. He 

is working us over, and as terrible as it might be, I feel 

like, if we do not get some concessions, that we ought to lose 

it." 

Well, fortunately, about a week before the end, de Gaulle 

did make some concessions, gave us a little room until we 

finally concluded it . But it was touch and go there for a 

long while. I would have to go back and get a list of all the 
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people. There were lots of people who were very smart on the 

trade board, and who were high in industry in this country, 

who knew what they were doing . See, we had industry and we 

had labor and agriculture, and I represented agriculture. We 

had all the different segments of the economy that were 

involved, and I would say as a whole very good. The labor 

crowd, of course, generally are the contentious crowd, but 

some of our people that were on the trade board were quite 

sensible. They were not rabid people. They realized you had 

problems, and they were willing to work through on them. So 

I felt pretty good as a whole, that we worked through pretty 

well. . never entirely satisfied because everybody wanted 

a fair advantage . That is human nature. You would like to 

have a fair advantage, and everybody else wants a fair 

advantage, so you've got to compromise somewhere. But we 

learned that you have to compromise these things. You can't 

have it all your way. But we have got real problems right 

now, and we need to have some very tough discussions now . 

I am not on the trade board anymore. I am revolved off, 

because as I explained before, I. When President 

[Ronald Wilson] Reagan asked me to serve I turned it down and 

did not serve. So I am off now, but I did serve for several 

years while he was president. But I am off now. because 

I had been appointed before and I served. Now, hopefully we 

will make progress. But Bob Strauss did a good job and, I 

thought, was very smart. 
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Wills: You have had dealings with both Taiwan, and now 

the People's Republic of China. Do you see that as a problem 

in the future, trying to open up China, and yet still hol d on 

to Taiwan, the way they feel about each other? 

Brooks: Yeah. Let me explain that to you. That was a 

very delicate thing in dealing with the Chinese, the mainland 

Chinese, because that is one of the things they have been 

screaming about all these years . On the other hand, we had a 

very delicate problem over here, that all of our conservative 

people were all for Taiwan, and they were against Communist 

China. So you had a horrible problem of holding onto Taiwan, 

and yet opening the doors of China. I mean, it was t h e most 

delicate thing you ever saw. Now, I was not personally 

sitting there on the [unintelligible), but I was involved, and 

I knew what was going on. 

Finally Deng made up his mind that he was wi l ling to give 

a litt l e. What we really said in that situation was that we 

were willing to recognize mainland China as the China, but we 

would not abandon Taiwan; that we would continue to furnish 

them weapons, defensive weapons, so that if China attacked 

they could defend themselves, which, of course, was a bitter 

dose for Deng to take. I mean, you can realize he was under 

lots of pressure from his crowd, see, that they ought to take 

Taiwan, take it back, see. So it was a very delicate 

[situation). It was the delicate part of the negotiations, 

opening the doors of China and recognizing China, and for Deng 
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All that had to be worked 

out, and so it was the most delicate part of the negotiations. 

Well, finally, we worked out that we would say something 

and Deng would not respond. That is sort of the way you got 

by, see, and we worked out. 

Now, Taiwan, to me, of course, was a very important thing 

too. I think I might have discussed that. I do not know 

whether .. . See, we have discussed so much, I do not. 

Wills: Right. We have a little bit, but you have taken 

so many trips there and surely (unintelligible] had strong 

ties. 

Brooks: Yes. Well, what happened, when I first--see, 

when Chiang Kai-shek first came off the mainland into Taiwan, 

I went there. It was horrible. I mean, I have never seen 

such poverty, hunger, and disease hardly anywhere. It was 

terrible. But one of the people who got off with Chaing Kai

shek was a classmate of mine at the University of Georgia, Dr. 

Chin, Dr. T. [A.) Chin. He was a Chinese. brilliant 

Chinese scholar, student. So he had gone back to mainland 

China and was in charge of all research on mainland China, 

agricultural research. He had hundreds of research people 

working under him. But he was against the communist regime, 

and so, when Chiang Kai-shek decided to come off of the 

mainland, he was run off of the mainland, went to Taiwan, Dr. 

Chin went with him. 
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Now, Dr. Chin was a close, persona 1 friend of mine, 

because we had been friends in college, see. So I started 

going to Taiwan, working with him, and he would come over here 

and visit me, working on the economics of Taiwan. And .. 

End of Side Two 
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